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RECRUITERS  FOR  THE  FUTURE 

I  am  convinced  that  the  future  of  coin  collecting  is  in  the  hands  of 
the  dealers.  The  size  of  tomorrow’s  coin  fraternity  is  directly  dependent 
on  the  number  of  new  collectors  who  are  recruited  at  your  counters  and 
display  racks. 

Our  number  one  objective,  as  manufacturer  and  publisher,  is  to  create 
and  produce  the  most  palatable,  understandable  and  reasonably-priced 
coin  holders  and  informational  coin  books  possible.  Our  next  objective  is 
to  distribute  these  products  as  widely  and  efficiently  as  we  can.  Our  third 
task  is  to  assist  our  dealers  through  their  jobbers  in  cfTcctive  display  prac¬ 
tices,  including  use  of  racks  and  selection  of  merchandise  in  proper  bal¬ 
ance. 

The  rest  is  up  to  the  individual  dealer,  whether  he  specializes  in  coins 
for  collectors,  is  in  general  hobbies,  or  is  a  part  of  a  heavy-traffic  de¬ 
partment  store.  VVc  have  recently  bolstered  our  distribution  segment  by 
placing  special  merchandising  men  in  the  field.  These  field  representa¬ 
tives  will  be  placed  in  five  major  market  regions  before  the  end  of  1966. 
At  present  Bill  Derby  covers  the  Central  States,  Larry  Sonin  the  Eastern 
region  and  Al  Riley  the  West.  To  come  are  qualified  men  who  will 
visit  jobbers  and  survey  trade  coverage  in  the  Southern  and  Plains  States 
areas. 

I  repeat,  the  future  of  our  enterprise  (yours  and  ours)  rests  on  our 
combined  success  in  attracting  new  coin  collectors.  You  arc  on  the  front 
line.  Let  us  know  how  we  can  help  you  to  do  an  effective  recruiting  job. 


R.  S.  Yeoman 
Vice-President  and 
General  Manager 
Coin  Supply  Division 


IT  ALL  BEGAN  WHEN  .  .  . 


This  month’s  masthead  proudly  pro¬ 
claims  the  fiftieth  anniversary  of  Whit¬ 
man  Publishing  Company.  Throughout 
the  year  we  will  be  telling  you  about 
this  interesting  company  of  which  we 
are  all  so  proud.  To  start  things  off, 
here’s  a  brief  glimpse  of  how  the  com¬ 
pany  was  started. 

j  It  all  began  when  a  publisher  of  chil- 
'dren’s  books  couldn’t  pay  his  bill.  .  .  . 
It  happened  in  1916  and  gave  a  strug¬ 
gling  young  printing  company  an  op¬ 
portunity  to  enter  the  children’s  book 
publishing  business.  From  that  very  first 


venture,  when  Whitman  was  organized 
as  the  result  of  having  to  liquidate  an 
inventory  of  thousands  of  children’s 
books,  a  marketing  concept  has  been  de¬ 
veloped  and  has  helped  to  make  Whit¬ 
man  the  world’s  largest  publisher  of 
children’s  books  and  games. 

The  success  of  Whitman  has  been 
based  on  being  able  to  offer  the  finest 
quality  at  the  lowest  possible  price 
through  the  medium  of  mass  produc¬ 
tion.  What  began  as  a  matter  of  expedi¬ 
ence  back  in  1916  turned  out  to  be 
proper  market  orientation  over  the 
years.  As  the  company  grew  it  diversi¬ 
fied  into  such  lines  as  playing  cards, 
gift  wrap,  puzzles,  crayons,  and  coin 
supplies. 


LIBRARY  /  USA 
RECOGNIZES  WHITMAN 


The  following  letter,  recently  received 
by  Pete  Foerster,  made  us  feel  happy  to 
have  been  a  part  of  the  New  York 
World’s  Fair  Exhibition.  Our  participa¬ 
tion  in  the  Library  Exhibit,  together 
with  a  similar  participation  in  the  Seat¬ 
tle  World’s  Fair,  has  given  a  great  deal 
of  exposure  and  publicity  to  the  entire 
Whitman  line  of  coin  collectors’  books. 


“Dear  Mr.  Foerster: 

“Now  that  the  LIBRARY/USA  ex¬ 
hibit  has  closed  and  the  New  York 
World’s  Fair  1964-65  is  a  matter  of  his¬ 
tory,  I  want  to  take  this  opportunity  to 
thank  you  on  behalf  of  the  American 
Library  Association  for  your  generous 
support  of  the  exhibit.  Your  contribu¬ 
tion  of  books  and  funds  not  only 
enabled  us  to  present  an  impressive  dis¬ 
play  of  books  to  our  many  visitors,  but 
also  helped  to  support  the  participation 
of  over  300  professional  librarians  who 
manned  the  exhibit.  We  arc  most  grate¬ 
ful. 

“The  United  States  Pavilion  attracted 
over  12  million  visitors;  we  estimate  that 
approximately  20%  of  those  visitors 
spent  part  of  their  time  with  us  in  LI¬ 
BRARY/USA.  Nearly  400,000  com¬ 
puter  produced  reading  lists  were 
distributed  to  the  visitors,  each  with  an 
encouragement  for  them  to  purchase 
the  books  listed  or  check  them  out  from 
their  local  libraries.  In  addition,  we 
received  hundreds  of  requests  for 
printed  lists  of  the  book  collections.  A 
book  describing  the  exhibit  and  listing 
all  three  book  collections  displayed  is 
now  in  preparation  and  will  be  made 
available  to  all  at  a  modest  price  by 
the  American  Library  Association.  In 
this  way,  there  will  be  continued  im¬ 
pact  of  your  contribution  to  the  LI¬ 
BRARY/USA  exhibit. 


“The  exhibit,  we  believe,  has  been  a 
benefit  to  the  publishing  industry  and 
to  libraries  everywhere.  Your  participa¬ 
tion  is  greatly  appreciated  by  the  library 
profession. 

“Gordon  P.  Martin 
Project  Director” 

COINS  OF  THE  WORLD 
1750-1850 

In  the  last  issue  of  the  Merchandiser 
a  brief  progress  report  was  given  con¬ 
cerning  our  forthcoming  book  on  the 
earlier  coins  of  the  world.  Our  inten¬ 
tion  was  to  let  everyone  know  that  we 
arc  really  hard  at  work  on  this  project 
and  to  give  an  indication  of  when  the 
lx>ok  will  be  available. 

Our  plans  have  not  changed,  and  in 
fact  we  are  working  even  harder  in  an 
effort  to  be  ready  by  our  Spring  dead¬ 
line.  The  article  seemed  to  have  the  ef¬ 
fect,  not  of  assuring  people  that  the 
book  was  on  the  way,  but  of  stimulat¬ 
ing  even  more  interest  in  the  project. 
We  cannot  remember  when  any  other 
book  has  generated  such  demand  among 


collectors,  nor  such  an  interest  on  our 
own  part,  to  see  that  the  book  is  com¬ 
pleted  as  quickly  as  possible.  The  task, 
however,  as  all  arc  aware,  is  monu¬ 
mental. 

Nearly  half  the  book  is  now  com¬ 
pleted  in  page  form.  It  will  list,  as  its 
name  implies,  all  of  the  coins  of  the 


world  issued  from  1750  to  1850.  It 
covers  that  hundred  year  period  of 
coins  prior  to  those  listed  in  the  Brown 
Book,  and  a  period,  we  need  hardly  re¬ 
peat,  for  which  information  is  sorely 
needed  by  the  general  collector.  Each 
coin  will  be  priced  with  current  valua¬ 
tions,  and  as  much  information  as  pos¬ 
sible  will  be  packed  into  the  book’s 
eight  hundred  pages.  The  author,  Wil¬ 
liam  Craig,  is  one  of  the  few  men  in  this 
country  equipped  to  cope  with  this 
enormous  task.  No  expense  or  effort  has 
been  spared  on  our  part  to  sec  that  the 
book  is  as  complete  as  possible. 

To  give  our  readers  a  preview  of 
what  the  book  will  look  like,  we  arc 
reproducing  here  a  sample  page  from 
the  section  on  German  States.  The  list¬ 
ings  are,  as  they  should  be,  self-explana¬ 
tory,  but  some  of  the  things  to  look  for 
on  this  page  as  represented  throughout 
the  balance  of  the  book  arc  as  follows: 
Denominations  are  in  capital  letters;  in¬ 
scriptions  where  needed  arc  in  small 
caps;  when  the  denomination,  date,  or 
complete  inscription  is  not  given  on  the 
coin,  this  information  is  given  in  paren¬ 
theses  when  available;  questionable  in¬ 
formation  is  given  in  italics. 

State  names  are  in  bold  face  caps; 
city  names  in  bold  face  upper  and  lower 
case.  Sub-varieties  are  listed  as  105a, 
108a,  etc.,  then  a  dash  and  a  short 
identifying  description  together  with  the 
value. 

Yeoman  numbers  are  given  after 
Craig  numbers  when  coins  appear  in 
both  books.  Historical  information  will 
be  spotted  throughout  the  entire  book 
as  well  as  explanations  of  the  various 
monetary  systems.  Patterns  or  question¬ 
able  coins  are  so  noted. 

We  hope  you  will  all  bear  with  us 
a  little  longer  on  this  book.  It  has  al¬ 
ready  been  three  years  in  preparation, 
but  the  final  product,  like  the  birth  of 
an  awaited  offspring,  will  be  well  worth 
waiting  for. 


COIN  SUPPLY  ADS 
FIELD  REPS 

Larry  Sonin,  formerly  a  sales  repre¬ 
sentative  for  the  Mattel  Company,  has 
joined  the  staff  of  the  Whitman  Coin 
Supply  Division.  He  will  work  as  the 
Division’s  East  Coast  Field  Representa¬ 
tive  and  will  reside  in  Washington,  D.C. 

Larry,  with  two  years’  experience  in 
this  type  of  work,  will  fill  an  important 
post  in  establishing  a  better  liaison  be¬ 
tween  the  Home  Office  and  that  part  of 
the  country.  Married  and  with  two  chil¬ 
dren,  he  attended  college  and  worked 
in  various  capacities  prior  to  joining  the 


lorry  Sonin 


Al  Riley 


Whitman  Sales  staff.  A  system  of  com¬ 
munications  through  field  representa¬ 
tives  was  started  when  Bill  Bcrby  joined 
the  Whitman  staff  in  that  capacity  some 
months  ago.  For  convenience,  the  coun¬ 
try  has  been  divided  into  five  major 
trade  areas,  each  of  which  will  be  sen- 
iced  by  a  Whitman  Coin  Supply  Divi¬ 
sion  Field  Representative. 

The  West  Coast  area  will  be  serviced 
by  Al  Riley,  an  old  timer  in  the  Whit¬ 
man  organization.  Al  has  been  associ¬ 
ated  with  Whitman  since  1938,  working 
briefly  in  the  Whitman  Home  Office 
before  becoming  a  Mid-West  Sales  Rep¬ 
resentative.  After  serving  in  the  Armed 
Forces  during  World  War  II,  Riley  was 
transferred  to  the  West  Coast  in  1947 
to  represent  Whitman.  His  recent  duties 
have  been  to  handle  special  sales  as¬ 
signments  and  certain  special  sales  ac¬ 
counts  for  the  Whitman  organization. 
Al’s  association  with  the  Coin  Supply 
Division  will  be  in  the  nature  of  shar¬ 
ing  his  time  and  drawing  on  his  vast 
experience  by  calling  on  jobbers  along 
the  West  Coast  and  as  far  east  as  Salt 
Lake  City. 

With  Bill  Berby  servicing  the  Central 
States,  and  Larry  Sonin  in  the  East 
(from  Maine  to  Northern  Virginia), 
positions  are  still  open  for  a  representa¬ 
tive  in  the  Plain  States  and  in  the  South¬ 
ern  States.  These  will  be  filled  before 
the  end  of  the  year  to  form  a  network 
of  representatives,  each  with  the  objec¬ 
tive  of  creating  a  better  understanding 
of  the  Coin  Supply  line  among  jobbers, 
perfecting  service  and  distribution,  and 
improving  product  acceptance  on  a  job¬ 
ber  and  dealer  level. 

Part  of  Lam-  Sonin’s  training,  like 
that  of  our  other  representatives,  will 
include  spending  several  weeks  at  the 
Main  Plant  in  Racine  in  a  course  to 
familiarize  him  with  Whitman  products 
and  methods  of  distribution,  the  chain 
of  sendee  from  manufacturer  to  sales 
counter,  marketing  analysis,  etc.  He  will 
then  spend  some  time  in  the  Midwest 
to  gain  actual  field  experience  with 
Whitman  Coin  supplies.  Later,  he  will 


return  to  the  Whitman  office  to  com¬ 
plete  the  formal  Whitman  Sales  Train¬ 
ing  Program. 

Each  of  the  five  area  sales  represent¬ 
atives  will  spend  time  making  market 
area  surveys,  dealer  tests  in  coopera¬ 
tion  with  jobbers  in  an  effort  to  improve 
displays  and  merchandising,  make  mar¬ 
ket  analyses,  and  in  general  improve 
communications  with  our  jobber  cus¬ 
tomers.  Ultimately  each  of  you  will 
benefit  from  their  experience  and  ef¬ 
forts. 


COIN  WALLETS  PROVE 
MUCH  NEEDED  ITEM 

A  new  vinyl  plastic  coin  wallet  has 
been  added  to  the  Whitman  line.  This 
convenient  holder  is  designed  with  pock¬ 
ets  to  accommodate  twelve  2"  x  2" 
holders  of  any  style  or  twelve  coins.  Its 
convenient  size,  2/a"  x  7"  when  folded, 
makes  it  a  perfect  item  for  carrying  a 
few  choice  coins  to  meetings  or  con¬ 
ventions. 


The  new  holder  is  constructed  of 
sturdy  vinyl  plastic  and  is  electronically 
sealed  at  all  points  for  maximum 
strength.  The  cover,  also  of  plastic,  has 
a  rich  leather-like  texture.  The  wallets 
come  in  various  colors. 

Whitman’s  stock  number  on  thus  new 
item  is  9793.  Retail  price  5(V  each. 
Coin  wallets  of  this  sort  are  perennial 
favorites  with  collectors  and  the  new 
handy  size  should  make  this  new  item 
a  very  popular  number. 


The  latest  book  in  Whitman’s  never 
ending  line  of  numismatic  literature  is 
entitled  Swiss  Shooting  Talers  and 
Medals,  by  Delbert  Ray  Krause. 

Working  in  the  seclusion  of  his  little 
log  cabin  high  in  the  Swiss  Alps,  a  lit- 
tlc-old-winemaker-tvpe  author  has  spent 
a  lifetime  assembling  information  for 
this  book.  ...  I  would  like  to  be 
able  to  start  my  story  this  way,  but  un¬ 
fortunately  it  is  quite  far  from  the  truth. 

Author  Krause  has  spent  most  of  his 
life  right  here  in  the  United  States  and 
rarely  wears  his  liederhosen  except  on 
special  occasions.  His  interest  in  Swiss 
numismatics  could  not  be  stronger  even 
if  he  had  spent  a  lifetime  studying  coins 
in  that  country.  The  author  of  several 
articles  on  the  subject,  his  first  book 
covering  the  popular  shooting  series  is 
a  good  indication  of  his  talent  along 
this  line. 

The  title,  Swiss  Shooting  Talers  and 
Medals,  is  one  which  might  not  immedi¬ 
ately  convey  the  idea  that  this  is  a  book 
sorely  needed  by  numismatists.  As  a 
matter  of  fact,  no  one  will  deny  that 
this  is  not  the  most  popular  aspect  of 
the  hobby.  The  fact  remains,  however, 
that  this  is  an  unexplored  field,  and  a 
series  that  contains  some  of  the  most 
artistic  of  all  numismatic  engravings. 
From  an  aesthetic  standpoint,  the  pres¬ 
entation  and  printing  of  this  book  meas¬ 
ures  up  to  what  is  needed  to  present 
these  coins  and  medals  in  the  most 
pleasing  fashion  and  in  a  manner  that 
will  make  the  book  enjoyable  even  to 
collectors  with  only  a  passing  interest 
in  the  series. 

The  book’s  quality  shows  through 
starting  from  the  cover,  which  has  a 
handsome  library  binding  of  green  leath¬ 
erette  embossed  with  gold.  The  160 
pages  inside  are  in  themselves  a  work 
of  art.  Each  of  the  nearly  four  hundred 
items  listed  is  illustrated  with  the  very 
finest  of  photographs,  pictures  that  were 
taken  by  the  outstanding  coin  photog¬ 
rapher  Simeon  Wilson  of  Chicago.  5/a" 
x  7y4"  in  size,  the  book  has  a  Whitman 


stock  number  9374,  and  will  retail  for 
$3.00.  It  was  printed  by  the  offset 
method  at  Whitman’s  plant  in  Hanni¬ 
bal,  Missouri. 

Starting  with  a  brief  history  of  Switz¬ 
erland  from  1291,  when  the  three  can¬ 
tons  of  Uri,  Schwyz,  and  Untcrwalden 
formed  a  common  defense  plan  at 
Brunner,  and  working  rapidly  through 
the  many  ages  and  stages  of  the  out¬ 
standing  Swiss  history  of  military’  su¬ 
periority,  the  text  implants  a  feeling  of 
the  importance  of  markmanship  to  the 
Swiss  people  and  an  understanding  of 
why  the  shooting  festivals  hold  such  a 
high  place  of  honor  in  that  country. 

The  main  portion  of  this  book  is  a 
catalog  listing  all  of  the  talers,  so-called 
talers,  and  medals  of  all  of  the  shooting 
festivals  from  1822  to  the  present.  Each 
item  is  illustrated  and  listed  with  a 
short  description,  die  number  minted, 
engraver,  size,  and  metal.  All  of  the 
medals  and  talers  have  been  listed  al¬ 
phabetically  by  the  canton  in  which 
they  were  issued. 

In  many  instances  medals  are  marked, 
not  with  the  name  of  the  canton,  but 
with  that  of  the  specific  city  or  town 
in  which  the  shooting  festival  was  held. 
As  an  aid  to  attributing  such  pieces,  the 
coat  of  arms  for  each  of  the  twenty  two 
cantons  is  illustrated  at  the  introduction 
to  each  cantonal  section. 

No  attempt  has  been  made  to  place 
precise  values  on  the  medals  them¬ 
selves.  This  would  be  an  impossible  and 
essentially  self-defeating  task.  The  value 
of  virtually  all  of  this  material  has  in¬ 
creased  rather  significantly  because  of 
the  popularity  of  this  series  in  the  past 
year,  and  readers  arc  advised  to  make 
use  of  the  basic  market  -  trends  as  a 
guide  and  relate  such  prices  to  the  par¬ 
ticular  scarcity  of  individual  medals  as 
reflected  in  the  mintage  information. 

We  at  Whitman  are  very  proud  of 
this  new  book.  It  represents  a  genuine 
contribution  to  numismatics  and  an  out¬ 
standing  book  that  will  be  cherished  by 
many  readers. 


UNIVAC  MACHINE  AIDS  IN  SCHEDULING  PRODUCTION 


This  seems  like  an  appropriate  sea¬ 
son  for  New  Year’s  resolutions.  One 
that  we  make  each  year  and  will  reaf¬ 
firm  this  year  is  to  try  never  to  be  out 
of  stock  on  coin  supply  items.  Occasion¬ 
ally  it  must  seem  as  if  we  arc  not  try¬ 
ing  our  hardest  when  certain  popular 
items  do  go  out  of  stock  and  dealers 
face  a  waiting  period  of  two  to  three 
weeks  before  they  are  back  in  the  line. 
The  truth  is  that  very  careful  records 
arc  kept  on  all  items,  and  it  is  a  rare 
and  unusual  circumstance  that  causes 
any  popular  item  to  lag  behind  in  pro¬ 
duction. 

Some  of  the  problems  that  turn  hair 
gray  around  here  arc  typified  by  what 
happened  last  year  when  several  dif¬ 
ferent  companies  started  promoting  sales 
of  1964  mint  sets,  all  of  them  using  the 
No.  9733  Whitman  holder.  Demand 
for  this  item  was  unprecedented  and 
quickly  ate  up  all  of  our  existing  stock. 
Similarly,  there  was  no  way  to  antici¬ 
pate  the  extreme  popularity  of  two  new 
books  that  appeared  last  year,  A  Guide 
Book  of  Modern  U.  S.  Currency  and 
Modern  European  Coins,  both  of  which 
had  to  be  put  back  on  press  before  the 
ink  was  scarcely  dry  on  the  first 
printing.  Opening  new  sales  areas,  or 
offering  special  sales  promotions  fre¬ 
quently  throw  off  the  most  carefully 
kept  rate  of  sale  records. 

Perhaps  now  you  arc  wondering  just 
how  production  of  the  coin  supply  line 
is  scheduled  and  the  methods  we  use  to 
determine  possible  future  sales.  The  ten 


Part  of  tho  Univoc  file  computer  system  it  shown 
hero  being  operoted  by  Joe  Blommol,  who  it 
looted,  and  Dick  Petenen,  itanding. 


tape  units  shown  in  this  picture  arc  one 
of  our  most  important  items  in  keeping 
records  of  all  past  sales  and  thus  deter¬ 
mining  sales  trends. 

These  magnetic  tape  units  are  but 
a  part  of  the  Univac  file  computer  sys¬ 
tem  that  is  used  to  process  orders  here 
at  the  home  office  of  Western  Publish¬ 
ing  Company.  Inc.  WHITMAN  PUB¬ 
LISHING  COMPANY,  which  includes 
our  coin  supply  division,  is  a  subsidiary 
of  Western  Publishing  Company.  Both 
companies  use  the  facilities  of  this  in¬ 
stallation. 

At  the  end  of  each  day  the  system 
furnishes  us  a  complete  inventory  rec¬ 
ord  of  cvcr>’  item  in  the  coin  supply 
line.  This  inventory  is  reviewed  each 
morning  to  determine  if  any  items  are 
out  of  stock  or  dangerously  low.  It  is 
Production  Manager, 
to  sec  that  additional 
heduled  for  immediate 

production. 


In  addition  to  giving  us  an  up-to-date 
inventor)’  each  day,  the  computer  sys¬ 
tem  also  keeps  track  of  all  daily  and 
past  sales  records.  Past  sales  of  all  items 
in  the  line  can  be  quickly  reviewed  and 
projected  to  show’  what  future  sales 
trends  might  be. 

Ever)’  order  that  we  receive  is 
punched  on  cards  and  the  information 
fed  into  the  machines,  which  quickly 
determine  if  the  items  arc  in  stock  and 
automatically  process  the  orders.  At  this 
point,  the  perpetual  inventory  and  other 
pertinent  records  arc  changed  immedi¬ 
ately  in  the  memory  storage  units.  Fol¬ 
lowing  the  computer  run,  the  invoice 
forms  are  billed  by  punch  card  tabu¬ 
lators. 

While  the  Univac  computer  system  is 
taking  care  of  all  of  our  book  work,  the 
orders  are  already  on  their  way  to  the 
shipping  department,  where  the  orders 
are  packed  and  loaded  into  their  prop¬ 
erly  assigned  trucks. 


Feb.-Morch  1964 
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